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For four decades, The Gallup Organization has been gathering information and
offering data-driven advice-conducting millions of interviews, compiling
thousands of statistics, and building a wealth of facts about what really makes
people successful (and happy) in their fields. Now Gallup uses its expertise to
offer aunique, interactive Strengthskinder.com Profile that will identify your top
five talents-and help you start getting the most from them in your sales career.
Each copy of this book has a special, individualized code that lets you access the
StrengthsFinder Profile on the Internet. The product of atwenty-five-year,
multimillion-dollar effort, the StrengthsFinder program interviews you and offers
an in-depth, individualized analysis of your predominant strengths and
personality traits. Using this book, you can then find out how to put your
strengths to work in the real world, how others with similar talents have
succeeded or failed, and why you may need to make essential changesin your
career. Debunking the most-repeated myths about sales-from the myth that
anyone can sell to the myth that a good salesperson can sell anything-Discover

Y our Sales Strengths shows you: * How to understand your top talentsin sales-
and focus on the ones that will help you most effectively plan your career * How
to use your strengths to have an impact on other people-and gain a competitive
advantage * How to find the right field, the right company, and the right boss for
your talents * Why different approaches to the same sale can both succeed.
(Thereisno oneright way to sell!) A book that only The Gallup Organization
could create, Discover Y our Sales Strengths offers you a powerful new
knowledge of who you are, what you're good at, and how you work best. And in
today's world of sales, that isthe most powerful tool of all.
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For four decades, The Gallup Organization has been gathering information and offering data-driven advice-
conducting millions of interviews, compiling thousands of statistics, and building a wealth of facts about
what really makes people successful (and happy) in their fields. Now Gallup uses its expertise to offer a
unique, interactive StrengthsFinder.com Profile that will identify your top five talents-and help you start
getting the most from them in your sales career. Each copy of this book has a special, individualized code
that lets you access the StrengthsFinder Profile on the Internet. The product of atwenty-five-year,
multimillion-dollar effort, the StrengthsFinder program interviews you and offers an in-depth, individualized
analysis of your predominant strengths and personality traits. Using this book, you can then find out how to
put your strengths to work in the real world, how others with similar talents have succeeded or failed, and
why you may need to make essential changesin your career. Debunking the most-repeated myths about
sales-from the myth that anyone can sell to the myth that a good sal esperson can sell anything-Discover Y our
Sales Strengths shows you: * How to understand your top talents in sales-and focus on the ones that will help
you most effectively plan your career * How to use your strengths to have an impact on other people-and
gain acompetitive advantage * How to find the right field, the right company, and the right boss for your
talents* Why different approaches to the same sale can both succeed. (There is no one right way to sell!) A
book that only The Gallup Organization could create, Discover Y our Sales Strengths offers you a powerful
new knowledge of who you are, what you're good at, and how you work best. And in today's world of sales,
that is the most powerful tool of al.
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Editorial Review

From Publishers Weekly

Unlike many how-to-sell books written by motivational gurus and successful salespeople, Smith and
Rutigliano's work is backed up by facts and figures gleaned from 40 years of Gallup research. The authors,
both Gallup consultants, dissect stereotypes and debunk popular "myths" about selling to determine that
thereis no one formulafor success, and that training, knowledge and experience cannot make a great
salesperson. Instead, they find, great salesmanship stems from exploiting individual talents. Top salespeople
succeed by figuring out what they do best and then finding away and a place to do it. With that argument
established, Smith and Rutigliano take an interactive approach to help readers find their own "Signature
Themes," directing readers to www.strengthsfinder.com (for which they'll need an "ID code" from a Gallup
publication) to gauge whether they fit their current situation by taking a quiz based on a 12-step "hierarchy of
employee engagement.” Since the authors contend that good managers help sales stars shine, they analyze
what makes a good sales manager and relay advice from those they deem "the world's best." Thisinventive
book should help people with a knack for sales achieve better results.

Copyright 2003 Reed Business Information, Inc.

About the Author
Benson Smith and Tony Rutigliano are leading consultants for Gallup's Sales Force Effectiveness Practice.

From AudioFile

Selling is important--whether you're doing it or hiring people to do it. In acoherent and relaxed audio
adaptation, the authors debunk the common myths that education, motivation, or so-called people skills are
necessary for sales success. Research they gather from the Gallup Organization shows that sales successis
greatest when you play to your strengths, identify the right organizational and product fit, and find the right
manager to work for. Y ou can identify your sales strengths by using a code that allows access to an online
assessment tool called StrengthFinderProfile. An articulate lesson on sales and an educated nudge to
investigate your strengths as a salesperson. T.W. © AudioFile 2003, Portland, Maine-- Copyright ©
AudioFile, Portland, Maine

Users Review
From reader reviews:
Cheryl Taylor:

Why don't make it to become your habit? Right now, try to ready your time to do the important act, like
looking for your favorite guide and reading a e-book. Beside you can solve your long lasting problem; you
can add your knowledge by the guide entitled Discover Y our Sales Strengths: How the World's Greatest
Salespeople Develop Winning Careers. Try to make the book Discover Y our Sales Strengths: How the
World's Greatest Salespeople Develop Winning Careers as your friend. It meansthat it can to be your friend
when you experience alone and beside associated with course make you smarter than before. Yeah, it isvery
fortuned for you personally. The book makes you much more confidence because you can know every little
thing by the book. So, let's make new experience and also knowledge with this book.


http://localhost/gp/feature.html/?docId=1000027671

Brenda Evans;

In this 21st hundred years, people become competitive in each way. By being competitive today, people have
do something to make them survives, being in the middle of the actual crowded place and notice by simply
surrounding. One thing that oftentimes many people have underestimated it for awhile is reading. Y eah, by
reading a publication your ability to survive improve then having chance to remain than other is high. For
you personally who want to start reading the book, we give you this particular Discover Your Sales
Strengths. How the World's Greatest Salespeople Develop Winning Careers book as starter and daily reading
publication. Why, because this book is more than just a book.

Ana Gaskill:

Now aday folks who Living in the era everywhere everything reachable by talk with the internet and the
resources included can be true or not involve people to be aware of each facts they get. How individuals to
be smart in having any information nowadays? Of course the solution is reading a book. Studying a book can
help men and women out of this uncertainty Information specifically this Discover Y our Sales Strengths:
How the World's Greatest Sal espeople Develop Winning Careers book because this book offers you rich data
and knowledge. Of course the knowledge in this book hundred per-cent guarantees there is no doubt in it you
may aready know.

Melinda Brown:

Information is provisions for individuals to get better life, information these days can get by anyone at
everywhere. The information can be a know-how or any news even a concern. What people must be consider
if those information which is from the former life are challenging to be find than now's taking seriously
which one is acceptable to believe or which one the actual resource are convinced. If you receive the

unstabl e resource then you obtain it as your main information there will be huge disadvantage for you. All of
those possibilities will not happen throughout you if you take Discover Y our Sales Strengths: How the
World's Greatest Salespeople Develop Winning Careers as the daily resource information.
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